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PRESENTATION
Operator

Ladies and gentlemen, thank you for standing by, and welcorme to the FIS conlfesence call, At this time, all lines are in a listen-only mode. Later,
well conduct a question and answer session and instrections will be given at that time, (Dperator Instructions) As a reminder, today’s conference
Is being recorded.

I'd nivw like to turn the conference over to Pete Gunnlaugsson. Please go ahead.

Peter Gunnlaugssen - Figaiiny Mational [nformation Sanices, e - SVWP of Corporale Finance & IR

Thank you, Ryan. Good morning, everyone, and thank you for jolning us. With me today are Gary Norcross, Chainman, President, and CEO of FIS;
aned Waady Woodall, FIS Chief Finangial Officer, Today's news release and supplemental presentation ane available an our websites at fisglobal.com
and worldpay.com, respectively.

Turning to Skide X Today's remarks will contain forward-looking statements. These statements are subject to risks and uncertainties as described
in the press release and other filings with the SEC. The company undertakes no obligation to update any forward- looking statements whether as
a result of new information, future events or otherwise, except as requined by law. Please refer to the safe harbor language.

Turning 1o Slide 3. Participants in the sodicitation should also refer to the additional infarmation provided regarding regulatony Filinga with the SEC
amd haw to easily obtain coples of these filings moving forward. Please note that our presentation today is neither an offering of securities nor
solicitation af a proxy vote, Information discussed woday is qualified in its entirety by the registration statement and joined paoxy statement that
FI5 and Workdpay will be filing with the SEC in the future. & replay of this call will be made available following the filing of today's transcript with
the SEC. Please refer 1o today’s press release for information regarding the replay.

Fimally, the team will be taking a few questions after prepared remarks.
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With that, it is my pleasure to turn the call over 1o Gary to discuss today's announcement, Gary?

Gary Adam Nargross - Fidelity National lnformation Services, Inc, - Executive Chainman, President & CEQ

Thank you, Pete, and good morning, evenyone, We appreciate you joining us this mormning for such an exciting announcement. Today is a great
day for FIS and Worldpay, our clients, aur ernployees and our shareholders. 'm pleased 10 be joined today by FIS CFO, Woody Waedall: Worldpay
Executive Chairman and CEC, Charles Drecker and World pay's CFO, Stephanie Ferris, Woody, Charles and | hawve some prepared remarks, and then,
we'llopen the call for O&A

Before we being and on a personal note, with every meeting Charles and | have had, a talk about the culture as well the talented employees that
have driven the success of Wordpay, it is really exiting - it has really excited me theough this process, because | feel the sarme way about FIS. Ta
the employees of Worldpay. | leok forward to meeting you scon, The opportunities in front of us as a combined company are exciting, And as a
person who has spent almast 31 years at FIS, I'm excited about the career opponunities this will present to you as we boldly believe finance and
commence sport together.

Starting on Slide 5. Aswe have disoussed aver the years mergers and acquisiticns have Been and will continue 1o be  kéy componaent of our averall
strategy. We have never wavered on our strategy which is to build the broadest selution suite of financial services in the industry to enable our
clients 1o leverage thode capabilitied to grow their businesies in this highly competitive warld, This has never been more to forefront of aur thinking
than today given the massive changes occurring throughout the industry driven by modernization and innovation. Based on that, | am extremely
pleased 1o share with you the sirategy on FI5's combination with Worldpay. This combination brings together the #1 global FinTech provider with
the #1 global acquirer and industry leader in sCommernce and integrated point of sale, and one of the warld's premier payment technology
companies. This is a significant combination for us in a bold and exciting milestone, which brings tegether 2 great companies empowering financial
institutions, capital markets and businesses than 2 new global community, We've been following Worldpay's success for several years and have
been impressed with the business they have built. Their sodution set and client-focus nature is all very complimentary to FIS and our ongaoing
strateqy.

The size and scale of our combined community will allow ws to accelerate the future of finance and commerce, on a global basis, but what the
personalization needed to meet the rapidly evolving demands locally. This vision will be driven by the industry's broadest and most modern
portfolic of enterprise banking payments and capital market solutions. We will sarve clients in the highestgrowth in geographically diverse markets.
With the similar business model o FI5, Waorldpay Brings large scale capability, a global defivery madel, strong leadership, a client-focused cultwre
and a highly talented employees dedicated to serving the financial services and payment industries. All this combined makes us a meaningful
strateqic addition 1o FIS and accelerates our organic growth trajectory on day 1 to approsimately 6%. Together, our industry-leading technology
aned global distribution channels will immediately accelerate our revenue growth profile across both banking and retail communities. it will also
offer a best-in-class solution sulte to our clients by giving them a wider portfolio of digital assets that accelerate their revenue streams and create
better engagemient with their customers,

Additignally, it offers data imelligence to decrease fraud and improve the connectivity of consumers and buginesses with gur financial institution.
In addition to the solution and financial benefits of the combination as with all gur historical large merger and acquisitions, we're equally excited
about the significant talent that will be joining FI5. Worldpay's leadership team and their more than 8000 employees have an impressive track
record of innovation, integration and synengy achievement and will bea strong addition to our team, These are all proof points toa winning formaala
for value creation for clients, employees and chareholders.

Turning to Slide &. Upon chosing, our 2 power house organizations will unite forces to become a global financial technobogy later, offering a unique
cormbination of scale, global presence in the industry’s broadest range af financial and payment selutions for the medenn buyer with the combined
revenue of more than 512 billion and approximately 35 billion in EBITDA. The combined company will cperate under the FIS name and will be
headguarnered in Jacksonville, Florda. We will be streambining and simplifying owr organizational structure around financial institutions, capital
miarkets and merchant payments, where oar merchant payments business will operate under the Worldpay brand.
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Mowing 1o Shide 7, Given the combined investment and innowvation from both organizations over the past several years, our new arganization will
have an innovation trajectony that is well ahead of the rest of the industry, since both cormpanies are in market today with highly differentiated
and mademized next generation solutions. Through these efforts, we are driving strong walue creation in ansas that have the biggest market need
across all our clients. These needs cover a wide array of demands, including boyalty as a cumrency, fraud optimization, faster payments and data
driven offerings among others, Were leveraging emerging technologies and open API-based architectures 1o batler leverags our developmant
across solutions, that's driving superior profitability gains. We expect to further accelerate these gains after closing.

Turning to Slide B, Through this combination, we are also creating distribution scale with an integrated network consisting of maore than 2,000
direct sales force and more than a 1,000 technology partners. Callectively, this creates a global distribution netwark which we believe will accelerate
organic rewenue growth from 6% 1o as high as 8% to % over the 3-year plan,

Turming to Slide 9, When you think about the acquiring side of payments, clearly, eCommerce is the highest grovdh area and Worldpay is the §1
global eCommerce provider, They have attained this position by offering best-in-class payment capabilities serving the highest secular growth
markets, leveraging global scale and reach with localized expertise. They support more than 300 payment types across the globe and maorne than
120 currencies offering market-ready capability and significant revenue generation,

FI5 will further accelerate this growth by providing access toermenging markets such as India and Brazil,

Turning 10 Slide 100 Our elients continee to laok ta FIS for nesw capabilities that will enable therm te campete in the increasingly compléx enviranment.
With that as a backdrop, dwring the process leading up to this announcement, gur teams identified significant revenue opportunities resulting
from this combination of at least $500 million. This opportunity will drive significant value for our clhents for new innovative solutions and maore
inlcgr&bﬂl AEFVIEES mulling froam Irvrraging the !:Irrnglh-j,and :apabili‘riﬁuf the combinad companies. The new rivsvenu focus areas includs
expanded global offerings for merchants with innowvative eCommerce solutions, deeper and broader solutions for financlal Institutions such as
freaud tooly, payrmisnt procesing and a global merchant referral netwerk snd enhance an innavative payment salutions creating a faster paymaentd
community for high-volume retail and high-value commercial payments, These are just a few of the immediate opportunities to drive new revenue
streanns, which will accelerate our growth profile. As you can see, we are excited about this opportunity. But befose we take questions, I'd like ta
turn it over to Charles for a fear remarks. Charles, weloomeae.

Charles D. Drucker - Worldpay, Inc. - Evecutive Chairman & CEO

Great, Thanks, Gary. 'm excited to be here today on what isa major milestone in the histony of the payment industry. As Gary sald, the rapid advances.
intechnology have created new opportunities 1o add even more value 1o our clients and pamners, and 1o really change the face of payments for
a generation. This industry has been - come a long way ina short period of time, from imprinted carbon papers at the point of sale e frictionless
payments via eCommerce, where you can buy anything anywhere in any currency. Together with FI5, | believe that Worldpay will be able ta
accelerate the realization of our strategic vision of enabling eCommerce growth creating even more reach and value for our clients, partners and
shareholders wordwide. Bringing together our technologies and our alented peopde will set us up to deliver a new standard of excellence and
innevation in the industry. And with our teams, 'm really excited about what we have accomplished together faster than we could de it on our
own, Gary, | really look forward to working with you and the team.

Gary Adam Noroross - Fldelity National information Senvices, Inc, - Executive Chalrman, President & CEQ

Thanks, Charles. We're really looking forward to working with you in a broader Worldpay tearn as well. Together, we will define the new standard
of exeellence to shape finance and commerce.

Mowy, Il purn the call over to Woady for financial highlights of the ransaction. Woody?

THOMSOMN REUTERS




James W, Woodall - Fidelity Nattonal information Services, inc. - Corporate EVP & CFO

Thanks, Gary, and thanks, everyone, for jaining us. As Gary mentioned, we're very excited about the journey ahead of us.

Turning to Skde 12, the power of combining these market-leading companies positively and meaningfully transforms our financial profie. Mot
only doed it give us greater scale and capability across financial services, this combination drive significant value creation fod our sharehobders
through bath revenue and cost synergies. One of our core competencies is integrating large scale M&A deals and we're ready to bringing these
companies together to drive enhanced capabilities vo our clients and to extend and broaden our reach into the fast growing global ecommerce
markets,

Our financial profiles improved in several ways, First, our arganic revenue growth will incréase by adding Worldpay revenee growth and synergies.
We expect our organic revenuee growth 1o increase 1o 6% 1o 9% over the next 3 years on a significantly larger base of total revenue, Second, we
expect 5400 million of cost synengies that will continue to drive incremental mangin expansion, Higher revenus growth combined with the realization
of the cost synergies will drive our pro forma EBITDA margin to increase 500 basis points over 3 years post close. Third, the enhanced revenue
growth and margin profile will significantly increase aur free cash flow, almast doubling the combined company free cash flow to nearly 54.5 billion
by theend of 3 years, All these improvements will be done while maintaining avery strong balance sheet. That will be delevered back to approximately
2.7%in 12 to 18 months fellowing the close of the transaction. Due to the complementary nature of the 2 businesses, the $500 million in revenue
synergies over the nest 3 years are greater than our cost symergies and will drive an incremental 150 basis points or more 10 the revenue growth
of the pro forma combined company. During diligence, we built out specific work streams with executive ownership and accountability and wa'll
pragrarm manage these oppartunities with the same rigor we use in executing Cost synengy plans.

To give you some more colof on these revenue synefgles, we have clear line of sight on global expansion of payment solutions in high growth
markets such as India and Brazil, where we have existing presence at scabe, enhancing fraud soluticns and increasing authorization rates for our
customers, driving significant increase in dollar volumes processed, cross-selling of payment processing, enabling faster payrment initiatives and
alternative payment types and expanding into B2E commercial payments in capturing the high demand for data analytics and indights, We're
highly confident in our ability to achieve these revenue synergies. We also expect to generate significant cost savings through the transaction.
Through the functional alignment efforts and strong program managerment, we are announcing $400 million of cost synergies from the combined
company. The primary areas where we will obtain our cost savings, our operational synergies as we combine issuing and acquiring capabilities
from both companies, technalogy integration as we drive efficlencles in technology and data center costs and corporate costs through functional
aligrment of the combined company, The cambination of these revenue and cost synergies will drive 700 million af incremental run rate EBITIA
by the end of 3 pears.

Turning to Slide 13. We traditionally have built robust action plans to execute and integrate large scale transactions, As we have discussed in the
past, you cannat underestimate the importance of cultural fit if you want to successfully integrate companies. Our management teams collectively
hawe a very strong track recornd aof eaceeding synengy tangets, Ouor teams have worked well together leading up to the announcement of thit
transaction and our conviction an being able ta execute our synergy plan successfully will strengthen during the process.

Turning to Mide 14, The scale of the combined company is significant. Pro forma 2018 results include over $12 billion in revenue, 55 billion in
EBITDA and 52.4 billion of free cash flow, In 3 years, we expect approximately 515 billion in pro forma revenue growing at high single digits and
almost 57 billion of ERMTDA, Revenue and cost synergies are expected to drive pro forma margins into the mid-40s, And most importantly, these
dynamics will almost double aur free cash flow to 54 billion 1o $4.5 billion approaching 30% of revenuee comversion with full run rate synergies

Turning to Slide 15. Accelerated growth at scale will drive significant returns. Today, FI5 ks growing organic revenue at approximately 4% and over
8 billion, The combination of FIS and Worldpay will improve organic revenue to 6% day ane and over $12 billian, The combination of Werldpay
and revenue synergies will drive organic growth to high single digits by the end of the 3-year synergy plan generating approximately $15 billion
of revenue, This growth at scale drives increased margin expansion and significant cash flow generation. The accelerated revenue growth s one
of the most exciting benefits of the combination.
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Turning to lide 16, As you saw in this maming's announcement, we will fund the transaction through a combination of equity and cash, Worldpay
shareholders will receive 0 9287 shares of FIS stock and 511 in cash for each share of Worldpay stock. FIS shareholders will ovm approximately 53%
and Warldpay shareholders will awn approcimately 47% of the combined carmpany on a fully diluted basis.

The combined company will be governed by & 12 member Board of Directors condisting of 7 individuals from FIS and 5 individuals fram Warldpay.
Gary will remain Chairman of the Board and CEQ and Charles will become Executive Vice Chairman of the Board. Finally, we anticipate the transaction
to clase in the second half of this year after receiving all approvals.

Turning to Slide 17. The last several years we have created a very strang and flexible balance sheet. The strength of the balance sheet allows us ta
continue toinvest and strengthening our capabilities and retum value o shareholders, We anticipate & modest increase in leverage to approximately
3.5 at closing with the weighted average interest cost of 3.3%. The strength of our combined cash flow will allow ws to continue o invest for the
future, continue to graw our dividend and rapidly delever. We will pause our share repurchase program as we reduce sur leverage. We plan to use
free cash flow to reduce guwr debt outstanding and delever the balance sheet to approximately 2.7x in 12 to 18 months., Cur investment grade
credit ratings are anticipated to remain at the same level at BBB, Baa2. These steady and disciplined capatal allacation policies have been in place
For almeait a decade, and has a Foundation for gﬂling exceplicnal shareholder value ower the kong term, That concludes ouwr preparsd remarks,
Operator, you may now open the line for questions.

QUESTIONS AMD ANSWERS

Operator
[Dperator Instructions]

Chur fiest question will corme from the line of Dave Koning with Baird.

David John Koning - Robert W, Baird & Co. Incovporated, Research Division - Associnte Director of Research and Senior Research Analyst

ik Gy, CONgrats, 2 awesome companies, IS great news, Yes And o | guess, first of all, just on the expende synergies, maybe you could talk a
litthe bit about the timing owver the next few years, if it's kind of pro rata each year? And if that's on top of all the Worldpay Vantiv synergies completaly
an tog like $400 million in addition ta all the kind of legacy Worldpay Vantiv synergies?

Jamaes W. Woodall - Fidelity National Information Services, ing, - Corparate EVP & CFO

Yies. First, these are incremental revenue and EBITDA synergies 1o were in the models today, If you think about the EBITDA contribution of a total
of 5700 million, we expect the ramp to be roughly 5250 million in year 1, 5500 million aggregate year 2 and full run rate of 5700 million by year 3,
Dawve,

David John Koning - Robert W, Baird & Co. Incovporated, Research Division - Associate Director of Research and Senior Research Analyst

Gat you, Okay, &nd then, when we think about the kind of acenetion, is it fair to say in 2020, it seems like maybe very, very [ow single digit dilution
In 2020, and then modest acoretion by 2021, is that kind of the cadence?

James W. Woodall - Fidelity National information Services, inc. - Corparate EVP & CFO

s, [ give you some color around it. 1U's accretive 1o revenue growth, s sccretive to EBITDW margin and it's accretive to cash flow all in a meaningful
way. Als0 you're going to see madest EPS acoretion by 2021 and that further goes, A5 you know, we've talked about before, accretion does in equal
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value creation, This thing creates significant vabee, The 2700 million of EBITDA synergies at a multiple drive roughly 511 billion of value creation,
That's significantly mose than the premiurm pald to get the acquisition done and equates to roughly 8% of the total purchase price of 543 bdlllon.

Operatar
Chur nexct guestion eomes fram the line of Lisa Ellis with MaffettMathanson.

Lisa Ann Dejong Ellis - Moffettiathanson LLC - Partner

Hi, Goad moming, guys and look forward to working with you, Congratulations, Coming as a worldpay analyst, I'd just - I'd love 1o get a litthe big
mare colos. You mentioned - you highlighted on the revenue synergies side, a couple of specific things around geographic expansion in India,
Brazil cross selling, some of the new payment initiatives. Can you just give a litle bit more color though, when you looked at this and said, what
specifically about FIS's assets do you think will be able to acoelerate Worldpay's business and Global footpeint in eCom acquiring even stranger?

Charles . Drucker - Worldpay, Inc, - Evecutive Chairman & CEO

Lisa, thanks for the question. Look, we are very excited about coming together because wihen we think about eCommerce growth, and especially
BIE growth, we saw the footprint of FIS across the world as very substantial. So wihen | think about Latin Amernica, we think about India, we think
about Asia Pacific, they are deep in these markets and it can really accelerate the growth there, The second thing as we looked atit, in the eCommence
world, auth rates, fraud rates, and the type of the data and the access to 45 of the top 50 finandial institution across the world will help us improse
that and set us apart. 50 its about grabbing the market today and grabbing it quickly,

Gary Adam Narcross - Fidelity National information Services, Inc, - Executive Chadnman, President & CEQ

Yes. no, | think that's well said Charles, Lisa, obvigwsly, from an FIS view point, we saw a tremendous opportunity to put the 2 companies together,
We believe fundamentally that scale is going to matter to compete in the market going forward, really building the end-to-end capabilities from
the mierchant side all the way to the funding account is going 1o be a very positive to be able to differentiate ourselves in the market, As Charles
mentioned, just the data leverage abone arsund autharization rates and fraud are going to benefit both companies. Our reach in the certain markets
will cenainly help us accelerate the Worldpay from an eCommerce standpoint and on obwiously from the merchant standpeint, 50 we just see it
across the board as really 2 great companies coming together, driving complementary products and solutions and being the largest global provider.
S0 all those things are very important for us as we think about this combination,

Operator
Chr neexct queestion comes from the line of Adhadn Shineikar with Citi,

Ashwin Vassant Shirvaikar - Girigroup Inc, Research Division - Director and LS, Computer and Business Services Analyst

Congratulations, guys. | quess my first question is why now? Obwviously, your large compaetitors did a merger announcement several weeks ago.
S0 there is likely maybe a defensive alement here, but alse there seems to be quite a bit of offense in here combining large bank, glebal bank IT
relationships, the globality of it eCommernce, real-time payments, Could you talk a litthe bit about the timing, the offense versus defense elemiant?
And how should we specifically think about all the accownt connectivity that FIS brings to the table hera?
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Gary Adam Norcross - Fidelity National lnformation Services, Inc, - Executive Chalnman, President & CEQ

Akt as far as offense, defense, this is purely for us. As you know, we've talked a lot (n the past. This is a purely strategic combination for FIS and
Worldpay. We can't speak to what ather combinations are occunring in the industry, but we really do see the opportunity ﬂ[dli\'ihg end-ta-end
scale across the finandial services ecosystem. And remaoving friction through these environments arevery important. We've been watching Worldpay
far @ nurmber of years, Wi think theyve done a phenomenal job with the combinations they'we done, the way we approach clients, the way we
approach integration, the way we even organize these 2 companies are very, very similar. 5o timing worked well for us. | think Charles and | bath
had mutual respect for one another and really saw the market and how it's unfolding 1o know that we need to rmake sure that we have the scale
necessary to compete not only today, but what does the modern buyer look like in the future and how these communities come together, that's
where innovations gaodng to reside. 5o for — at FIS, we've been spending about 7.5% of our revenue on Investment and Innovation whether it's
thrawgh technalogy or application modermization, Charles and his team have actually been driving innovation very iigl‘liﬁﬂl‘llh' at almost 10% of
revenues, And when you look at where they are even on the integration of the Worldpay transaction, obviously, we looked at that a kot during due
diligente. We were wery impressad with how much progress they had. 5o they're well down the path of integration, when you look at their new
application rallout in the LLE, when you look at what they're doing with their new data center, all that's on target for mid-summer., 5o timing which
is naturally -- tirming just came together very well for our 2 companies to combine. Obwigusly, anything they have left remaining on their roadmaps
or on their plan for that - for the Warldpay integration, we'll continue to pursse that as we then build out gur pla it fear thie fusture to bring these
2 companies tegether. 5o Just a great combination and timing, which Is perfect for us.

Charles D. Drucker - Waorldpay. ne. - Executive Chalrman & CEO

Ashwin, only about offense, that's all it was. 30 you've heard me use the term skating and going te where the puck was geing there. And we said
eCammarce it whene it at whether it's B28 or card not pre<ent transactions, where havy into large and mowing down into middle also, So when
| saw this, the reach that they can accelerate inta us inte these high growth markets. The type of works we can do with their financlal srganizations
opgportunities around data 1o help improve the customer experience take friction owt of the network, we thought we had an advantage and we
do have an advantage as Worldpay. it accelerates and it puts more tools in our sales people's toolbox that allow therm te grab market share quicker,
eCormmence is moving fast. We want to take advantage of that now not 2,3 years lated. So iv's all affense. That's why we went.

Gary Adam Narcross - Fidelity National Information Seances, Ine, - Executive Chainman, Presideat & CEQ

Can't ageee mone,

Ashwin Vassant Shirvaikar - Cirigroup Inc, Research Divizsion - Director and LS, Computer and Business Senvices Analyst

Gat it. And the account connectivity, please, if you can comment on what you can do by being connected into so many millions - tens of millions
of accounts?

Gary Adam Nareross - Fidelity National information Servicas, Inc. - Executive Chaimman, President & CEQ

s, well, | mean, if pou book, | mean, Worldpay obwviously the leader in eCommerce alse the leader in integrated point of sale when you look at
what their access ta mare than 1 million merchants, We look at the combined sales force of more than 3,000, you keok on the ather side with FI5,
As yiou know, 45 of the top 50 financial institutions around the globe have significant relationships with us. 5o us being able to tie thelr capabilities
back in the higher financial indtitutions, whether iVs beveraging data, whether it's leveraging merchant relationships and referral relationships,
whether it's innovating toremove friction through the process for the new consumer to be able tointeract with financial services ina more effective
way, all of those things are going to come together and that acceds that ended in acoeds is going 1o make a real difference. Charles mentioned as
we think about global netwark, just think about the power of being able to pull real-time payments together, When we look, we're driving real-time
payrments in 19 countries around the globe. 5o how do we leverage that as well? 5o there's just a remendous opporunity with FI5's reach and
scale around the globe with Worldpay's reach and scale around the globe to combine these 2 great companies and really differentiate and innavate
for the future.
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Charles . Drucker - Worldpay, Inc. - Evecutive Chalrman & CEO

¥es. S0 — and just to pick wp on that, Gary touched on it, bringing faster payments across to our customers with all the connections, not telean in
more in fraud, but basically their access and working with banks that allows us 1o work together to take forward as the system which differentiates
us, And then the [ast thing that Gary said was about ways to innovate new payment stream. 5o across the world, there's a lot - we have owver 300
alternative payment methods. Mare are happening all the tirme PS02, different ways, With the reach that they have, it allows us to help our clients
aned bring value because we sell on value both companies.

Gary Adam Norgross - Fidelity National lnformation Services, Inc, - Executive Chainman, President & CEQ

Well, Aswhin you and | have talked on prior calls. You know how sipeable we are in the issuing market, and you also know that we've had very good
success of rolling our beyalty payment points out a5 a currency acrods that base, so samething simple. Here's aur financial institutions with all of
this contingent liability around loyalty, how do you gain access to that us being able to drive that through Waorldpay's penetration in maore than 1
millicn merchants, tight, will accelerate that growth very dramatically, that also will drive some for the - for our Worldpay clients, that will drive
Worldpay, a differentiation in the market. 50 they're just - a5 you really stanted working, a5 we really started working together a5 2 eams, wi wirne
very collaborative on where those opportunities were, and that's why we're so excited about the $500 million in revenue synergies with this
combination over 3 years, 50 this is just the start, But a5 we work together now between signing and close, obwiously, we think thene's going 1o be
a kot more opportunities that we're going to discover and be able to drive fonward,

Ashwin Vassant Shirvalkar - Citigroup Inc, Research Dvision - DNrector and LS. Computer and Business Senvices Analyst
It's great to see you guys already completing each other's sentences.

Operator

Cur mext guestion comes from the line of Jason Kupferberg with Bank of America.

Jason Alan Kupferberg - Bold Mevnll Lynch, Research Dévizion - MD in US Equity Research & Senior Analyit

Let rrve acld my congratulations on the deal a5 well, Maybe just 1o start with one far Charbes. Charles, we've gotten some questions from investons
=0 far this marning, just about the premium here at keast on the surface about 14%, which isn't that big. Obwicusly, the stocks had a big move
year-to-date, So just walk us through the thought process around, why you guys felt this was fair value? And then, clearly, Worldpay itsell was
operating from a position of strength past the Vantiv deal. You had a lot of synergies from that deal still in front of you, so we just love some
perspective there, perhaps?

Charles D. Drucker - Worldpay, Inc. - Executive Chairman & CEQ

50 let me start, This is all about an offensive deal and going to where the growth is happening and looking in the long term. And we — lrom a
perspective Gary and | talked about stock component because, we didn’t want to lever up the company that didn’t allow us to take advantage of
new trend in the future, Stephanie, do you want to cover some of the...

Stephanie Ferris - Worldpay, Inc. - CFO

Sure, Sure, happy to. Solet's take that - 25 we talked about, we own — Worldpay shareholders are going to own a substantial portion of this company.
And =0 when we looked at the price and negotiated the price, we fielt really good about it. We think it's a good fair price, and we're also consciows
of haw much we're going to own as a company. And we wanted Worldpay shareholders to be able to participate in the upside given that itis -
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this is such an offense have been growth-orented move for both companies, we wanted to make sure that we got both what we believe to be a
falr price given the franchise that we're contributing to the company, but also position and create real shareholder value for Worldpay shareholders
gaing forward. So we feel real good abaout it

Jason Alan Kupferberg - Bofd Merill Lynch, Research Division - MD in US Equity Research & Senior Analyst

ey, excellent, And just as a follow up. First off, is there any go shop pericd? And then second, do you guys have any concerns just about
organizational stress for Warldpay, since you obwvlously were in the middle of a 3-year integration process of your own, which cemtainly off to a very
goad start?

Jamas W. Woodall - Fidelity National Information Senvices, Inc, - Corporate EVP & CFOQ

Yes, on the [shutters] and no shopin it 50 that's pretty solid, The break-up fees are significant, so we anticipate this to get closed in normal course,
With regard to the other component, 1l let Charles_

Charles D. Drucker - Worlalpay. Inc. - Executive Chairman & CEQ

s, | mean one other thing that we have been considering, again, | talked about i the substantial progress we've made towards integration. |
mean a5 | told you in our call, we're going to complete the ULS, integration by the end of the second quarter, 5o we were far enough that peaple
have aligned, we have the organization moving foreard. And 5o | feel that we were in a good spot because of all the hard work our tearn did up
front and all the geod people that we have, So | think, I'm confident that erganization will seize the opportunity of growth because our message
Is always arcund growth. And the organization we - this is swch a fast moving industry, you have te grab the growth and move to where the growth
is when the right time is and we felt now is the right time.

Gary Adam Norcross - Fidelity National information Senvices, Ing, - Executive Chairman, President & CEQ

Yies, Mason, just 1o build on. As | aid earlier, | mean, that was something that we looked at significantly during the due diligence process. We want
to make sure how far along that we're in the process with the Vantiv-Worldpay combination. And then I'll tell you, we felt that we're very far along.
I vesan they're all - they're well down the path, Product rollout, well down the path, The data center change, well down the path of alignment and
integration. 50 we felt very good and didn't see any risk in the combination at this point in time. 5o it really is a great opportunity and good timing
foor e 2 great companies just o come together, and 1 Chares' paint really focus on accelerating growth. And as Woody and | both talked abaur,
day 1, you're talking about a 512 billion company growing at % organically with line of sight to be able to push that to the upper single digits
over the next 3 years as we integrate. 5o we feel very confident on where not only they are in their integration, of course, we've been doing a lot
of divestitures over the last couple of years all of that's deaned up on our side as well, 50 just pediect timing for really the 2 companies ta came
together and wa're ready to put our process to work that we've used multiple times, 5o we're excited about it.

Operator

Mext question comes from the line of David Togut with Evercase.

David Mark Togut - Evevcore 15 Institutional Equities, Resaarch Division - Semior MO

Congratulations. Can you talk about each af the ditferent buckets of revenue and cost Synedgies, and, let's way, quantily sach of the buckets and,
let's say, how you look at achieving those, let's say, in year 1, 2 and 37 | know you kind of group revenue and cost synergies tegether, is there
possibility really 1o disaggregate that for year 1.2 and 37
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James W. Woodall - Fidelity National information Services, inc. - Corporate EVP & CFOY

¥es, on the cost synergles side, David, | will tell, we've got itin 3 main buckets, We've got operational where we bring Issuer and acquiring capabslities
together and drive some incremental operational synevgies out of the combined business. We've got technology. We combine technology and
data center costs as waell as facilities that will drive some cost out of the second bucket. And then the third bucket is traditional more corporate
costs as we bring the companies together and functionally align the cofporate costs around it. To give you some color, alot of the $700 million of
EBITDA synergies roughly 5250 million year 1, 3500 million run rate year 2 and 5700 millicn mn rate year 3, If you break that out of the OpEx, |
wolld tell you we're looking at abouwt 5200 millken year 1, 3300 million year 2, and full run rate at 5400 million by year 3, with the revenues being
the balance there, So that gives youw some color sround how we think about the ramp and how we think about the components af where those
costs synergies as well as other revenue synergies would ramp.

David Mark Tagut - Evercore 15| Institutional Equitles, Research Division - Semior MDY

Understood. Thamks for that. | know Charles, Wardpays had a let of success selling through the merchant channel, Have you - do you see a lot of
appetite to sell merchant acquining integrated payments eComm through the regional Bank channel, which | think has not really been dane thae
much im the industry.

Charles D. Drucker - Worldpay. Inc. - Executive Chalrman & CEO

So | think, it's additive to us. | think their reach to the clients, it's — ks very additive 1o us working with the financial institutions. | think a kot of our
lean i continuing to graks direct and be able to accelerste all the eCommérce and integrated payments through our partners, But chearly, the type
of products that FIS has with all their banking partners is going to be absolutely additive. We will win mare in that merchant banking referral space,
but it's all - what | see is all plug, plus, plus, and 'm excived about i

Gary Adam Norcross - Fidelity National information Senvices, Inc, - Executive Chairman, President & CEQ

Yies, no, | can't agree mane, | mean its definitely going to be additive to the pracess and that's why we're bringing 5500 million of revenue synengies
to bear in a faidy short period of time, which is obwviously mere than the expense synergles we're going to take out. 5o as we think aboeuwt it, David,
your know our position in the regional markets, there's geing to be a great opportunity for us 1o partnes with our dlients to help expand their revenue
aned their reach. Also, our business continues to accelerate. As we've talked about, you've seen the FIS acceleration in our growth rate, So really
you've got 2 companies, one with very, very strong upper single digit growth, one that's sccelerating very rapid in the mid-single digits. That's why
on day of close, we're at 6% organic and then we'll grow from there, 5o this really is abaut an additive growth story and 1 plus 1 coming together
53

Charles D. Drucker - Worldioay, Ine, - Executive Chairman & CEQ
A | pust 2oy - I'd just peint — 40 i almodt 3 years

Gary Adam Narcross - Fidelity National lnformation Seances, Ine, - Executive Chainman, Presideat £ CEQ

Yes, that's right,

Charles D, Drucker - Worldipay, Inc, - Evecutive Chafrman & CEQ

And in 3 years, we're doing this, And so when Gary and | sat down and talked and we said, whene are these coming, how confident? How dio we
get there? We sald, we got te do it in 3 years and ouwr - both companies have an execution record of that
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Gary Adam Norcross - Fidelity National lnformation Services, Inc. - Executive Chalmman, President & CEQ

Absolutely, 1. mean that's been very consistent for us over the years. And when you leok at where Worldpay Is today, what demand in Werldpay
combination? They're well ahead of where on their timeline, So for usit's about focusing on where the revenue drivers are going to be, that's going
to drive the revenue in the most appropriate way to benefit our company, our shareholders, our employees, and our clients, and so we're excited
abbout ir.

David Mark Togut - Eveveare 15/ Institutional Equities, Resagreh Divition - Semiar MD

Just a quick final question. FIS has the strong emerging markets footprint, India, LATAM and APAC. How quickly can you bring Worldpay's high-end
payment services into your emerging markets footprint?

Gary Adam Noroross - Fidelity National lnformation Services, Inc. - Executive Chalmman, President & CEQ

We think - look, David, | mean one of the things we talked about in the prepared remarks is really what's great about both of our companies is we
operate in all these countries and we do it kecally, right? So local talent being able 1o drive our asset pools into those, As you know, we built India
from essentially of Lenove business, that will do more than 5150 million in India alone. You see our scale in Brazil. We've got thousands of people
in both of those countries that are suppaning those revenue streams and client relationships and growth. And so the albslity to bring more capakbilities
in those cowntries - you've seen us do it within the FIS family, that's how we've been driving the growth in those locations, 5o being able to pull
the Worldpay assets into that really lean in on eCommerce. Theyll bring it in leveraging our compliance infrastructure, being able to leverage our
data, processing infrastructure, being able to just leverage owr security, all of those things are benefits that we being day 1in this combination, 5o
It's going to be very exciting. Those will be areas we'd look at. As you know, | had talked about on the Last call, just in India, earlier this year, | met
with the top 6 financial institutions in that country, everyone of them were looking for ways to bring stronger merchant capahilities to that country
considering that more than 95% of the transactions are still down in cash, You know what we're doing in real-time payments in that country. 5a
all of that combination, is really going to allow us to accelerate the reach of Worldpay into these emernging markets very quickly.

Operator
Mext question comes from the Ene of Darrin Peller with Wolle Research,

Darrin David Paller - Wolfe Research, LLE - MON& Senior Analyst

Congrats, Let me just follow wp on the international side for a moment. I'm thinking of the revenue symergies. | know FIS has always been very
strong at obviously core processing and issuer solutions internationally. I'm just trying ve get specific examples. | mean are you gaing to basically
Inak to the banks in those imtermational markets to sell merchant services throwgh those banks now given your relationships? Or - and then | guess,
Just a quick fiollow up on that is integration risk ks a question we're getting. How do you ensure that platforms are not going to be consolidated too
quickly? Or can yeuw talk through platform consolidation plans, is that part of your cost synergy targets? We ahways get questions after the Lage, firsy
date of Fiserv deal of competitors were going to try to take advantage of any disruptions. 50 how do you mitigate disruptive risk?

Gary Adam Nercross - Fldelity National information Senvices, Inc, - Executive Chalrman, President & CEQ

¥es, Darrin, let me get staned. First on the international markets, we didn't think there's a real opportunity given our scale, | mean if you look at
evien wherswe grein the LUK, if you book a8 where we are in Genmany, if you look at where we ane in India, Thailand, Philippines, Hong Kong Australia
and Brazil, we've got very, very strong relationships with very large Fls. And so being able to enable certain merchant services and offering that
through the Fl channel, especially in the international markets, we think does make a lot of sense, The good news is on the platform side. You've
saen us da it in the past. | mean we - Pee talked about it in my prepared remaks around how important these combinations are, One of tha things

THOMSOMN REUTERS




that’s been a key underlying tenet of our strategy arcund these combination is really finding partrers that have very little overlap. 5o we don’
have platform confusion in our combination. This ks - we're very, very small and merchant acguiring. And so for us te be able to take advantage
ol it really meving ta the ¥1 position in merchant acquiring, being able to move svernight to #1 in eCommerce is a very important part for us to
penetrate that high growth secular market. 5o we don't have a lot of platform contention, In fact, very little, So if you think about it then youw think.
about our data center technolodgy, that's whene we can abviously leverage a lot of scale. You've seen us do - where we've been talking now for
the last several years about our data center consolidation and that's meving all of our technalogy to the cloud, You've seen the advantages of that
and the rapid margin expansion we're getting out of that, leveraging that investment that help Worldpay take advantage of that over time, that's
going to be a real benefit a5 well. 5o really from a platform standpoint. no overap. S0 we see very litthe integration risk. When you think about even
leveraging of data centers, that's a part of —we had a S-year program at FIS. Obvicusky, over the next 3 years, we'll be evaluating that. So we think
there's very little integration risk, We've got great ling of sightinto the 700 millicn of EBITDA that Woody discussed between revenue and expense.
And so we feel really good about how these 2 companies can come together in a real smooth integrated way.

Charles D. Drucker - Worldpay, Inc. - Executive Chalrman & CEO

¥es, | mean, echolng what Gary sald, the platform ks about, how do we connect things toegether to get the products quickly 1o sur dients? And 've
ot to el you, we have some great peaple, The Asia Pacific office and Latin America thit we'ne trying 1o get, those are small places that | have not
been able to - w0 we've got great products leading market, but taking some of the way we can mose maney, some of the alternative payment
metheids, that data from working with these banks 1o help the forward way will accelerate in those markets quicker than we could have done, We
getthere ina couple of years, but to get there pretty much today or very quickly isonly going te give our sales people a great competitive advantage
when this is the faster growing rnarket.

Gary Adam Norcross - Fidelity National information Senices, Inc, - Executive Chainman, Fresident & CEQ

Ma, | can't agree more. | mean one of the things that we were interested in, out fevenue synérgies ane fooused on existing capabilities that exist
today, right? 5o if you think about loyalty as a service, that's a capability that's in market today driving real revenue growth for FIS, This just expands
that capability dramatically, right, where we could have access 1o up to 1 million merchants when you think about fraud rates and you think about
auth rates, you think about those things, that exist today, 5o being able to combine that data very quickly and being able to accelerate that, right,
lower your fraud, accelerate your authorization rates, all of these are beneficial And so that's what got us really excited about the combination.
W witrien't having 1o build b lot to get to the synergy. It really is more about access. It's more about reach, It more about collaboration, And 50
we think the synergies will come along very nicely.

Darrin David Peller - Wolfe Rasearch, LLC - MO & Senior Analyst

Al right. Just quick follow wp. | mean you guys - | remember FIS cutperformed on synergies with Sungard and Worldpay looked like it was on a
path for outperforming our synergies hee with Vantiv obviowsly with this merger, So fiest of all, | mean how is management compensation tied to
the synergy targets? Is there an actual - like a direct comrelation in terms of 2 road map of targets? And then, | mean, should we think about this
where this it a conservative staring paint in terms of setting a stage and then potentially sesing upside of that as well?

Gary Adam Norcross - Fidelity National information Senvices, Inc. - Executive Chairman, Fregsident & CEQ

Well, first, Darrin, we're just - wi're annGuncing & very exciting combination today, Obvioushy we've got a lot of work 1o do between signing and
close, Certainly, we're not prepared to increase estimates on our synergies on the first day. So we'll keep you posted and also keep you posted
about various algnments around incentives 1o help drive it. But a1 this paint in time, we'ne just fecusing today on the exeitement and the sirategic
rationale of the combination. But we feel comfortable with the synergies with both the expense side and the revenue side and maore to come as
we get 1o close and start puiting the companies together.
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Charles . Drucker - Worldpay, Inc. - Executive Chalrman & CEO

s, a5 we work together over a nurmber of years, what we try to do is put information out there and commitments out there that we know we can
disliver.

Gary Adam Narcross - Fidplity National Information Services, Ine, - Executive Chainman, Presideat & CEQ

Absolutely.

Charles D, Drucker - Worldpay. Inc, - Evecutive Chalrman & CEO

I'll leawe it with that.

Operator
And our last question will come from the line of Brett Huff with Stephens.

Brett Richard Huff - Srephens b, Research Divlsion - MO

Good maning, Gary, Woady, Charles, and Stephanie and congrats on the deal from me too. One question - 2 questions. One is sort of a general
one and then ane specific, The general one i, can you give ws the feedback from both of you all that you're hearing from - Gary, your financial
clients and Charles, from your merchant clients, kind of what were the things you're hearing specifically that drove this desire of to be together
offensively? So just give us a sense of that. And then B2, we didn't really touch on open banking or the AP1 effarts that FIS is doing and | suspect
that Worldpay ks doing as well. Anything there Europe or even broader in the APl ecosystem that you guys can talk about?

Gary Adam Norcross - Fidelity National information Services, Inc, - Executive Chainman, President & CEQ

s, mo, iU's a great guestion, | meaan clearly, what our feedback we've been getting from our customers and since the announcerment we had ta
announce before the Londen Exchange open a5 you'd imaging, Mve already gotten several text from a lot of our clignts over in Europe on
congratulations. | mean we consistently heard that the markets moving, right? | mean there's a lot of innovation going on. There's a lot of
modiernization gaing an, Our clients need to continue ta loak 1o campete in thid very aggrestive market, You've got dicrupton eaming in, So what
we 53w on the combination was really this end-to-end innovation we've been discussing on this call, and the ability to be able for our Fls to gain
access 1o world class merchant acquining to be able 1o leverage data in very unique ways (o be able 1o drive other products with a much faster
speed to market, and that’s been a very consistent theme that we talked about, The need to drive scale is going to matter to compete in the future.
And =0 all of those things given the timing and the success that Worldpays had, given the timing and success FIS had, just was a really good
opportunity for us 1o come tagether and drive broader capabilities acrows our clients on a global Basis with a much higher speed to market, As far
a5 the open AP framewark, you're exactly right, as you know, last year, as we started seeing regulatery change in Europe, we were first launching
awhale scotyitem around apen AP 1o mest some of the requlatory changes, And in that framework and that capability woday, we'ne approaching
almast a 1,000 APls in our Code Connect today, has been rated very highly, actually the #£1 open AM environment around the globe, And so being
able to take access 1o that and being able for our customers to have that flexibility and be able to access into our systemns and also being able for
Worldpay to leverage those in some of the end-to-end things we've talked about today, will play and continue to play a very important role in the:
overall success of our 2 combined companies.

Charles D. Drucker - Waorldpay, Inc. - Executive Chatrman & CED

5. This is -- as Gary said, this is about thinking forward for our customers that today from Worldpay side, we have products, features, functions,
war're winning in the market, We're bringing things to them, Now our jobis to make sure that when you think 2 years out or 3 years out one, of the
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things that they need and then, how do you accelerate it up to take even mone opportunities? 5o | mean it's about thinking forward when youre
winning today and then advancing the winning.

Gary Adam Narcross - Fidelity National information Sericas, Inc. - Executive Chaimman, President & CEQ

Oleay. Turning te Skide 19, I'd like to conclude today’s call the way | opened the call, very simply this combination is a natural extension of FIS's
strateqgy and create significant client, employee and sharehalder value, it deepens client relationships with increased offerings te the power of the:
end-to-end value chain of solutions. It accelarates our growth and growth trajectory with a new global commerce community today focus where
the markets are maving tomarrow and it strengthens our finangial perfarmance day 1, Thank you for joining us for your questions and far your
continued interest in FI5,

Operator

Ladies and gentlermen, that does conclude today's conference. Today's call was recorded and it will be available for a replay stanting today at 11:00
a.m, and gaing through Apedl 1, at midnight, You may dialinto the replay system by dialing 1-800-475-6701 and entering the scoeds code 465415,
International participants may dial inte the United States at (320) 365-3844. Once again those numbers are, 1-800-475-6701. International is (320]
355-3E44 with the access code 4654135, That does conclude today's conference. You may now disconnect.
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